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Client Relationship Model

> Meeting overview (we will work together to determine how we connect at each of these touchpoints).

Initial Year Ongoing Years

Identify/ Gather Analyze Propose Take .
prioritize Information Information recommen- Action ongoing progress
objectives dations > Annual Planning
>Engagement >Data Gathering >Strategy >Plan >Recommen-da- Meeting
Meeting Meeting Confirmation Presentation tions > Tracking Checkpoint
Checkpoint Meeting >Checkpoint > 6-Month Review

6-Month Review > Year-End Review

> Year-End Review
(if appropriate)

Allinvesting involves risk, including the possible loss of principal. There is no assurance that any investment strategy will be successful.
Securities and advisory services offered through Cetera Advisor Networks LLC (doing insurance business in CA as CFGAN Insurance Agency LLC), member FINRA/SIPC, a broker-dealer and registred investment advisor. Cetera is under separate ownership from any other
named entity. ADV322-0619





